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kod szkolenia: SAP/S46200 / PL AA

Pricing in SAP S/4HANA Sales

This course covers the functions and customizing
settings of pricing within SAP S/4HANA Sales

Odbiorcy szkolenia

Application Consultant
Business Process Architect
Business Analyst
Business Process Owner / Team Lead / Power User
Developer
Development Consultant
Enterprise Architect
Help Desk/CoE Support
Solution Architect

Korzyści

This course will prepare you to:
Set up functions for pricing in SAP S/4HANA Sales
Make relevant customizing settings for pricing in SAP S/4HANA Sales

Program szkolenia

Introducing Pricing and the Condition Technique
Pricing Configuration
Maintaining Condition Records in different ways
Special Pricing Functions like exclusion or group condition
Special Condition Types and Statistical Condition Types
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Analyzing the Determination of Tax Condition Types
Introduction to Condition Contract Management (Sales Rebate)
Workshop: Troubleshooting Exercise

Oczekiwane przygotowanie uczestnika

Essential
S46000
Customizing Knowledge in Sales

Recommended
S4605

Czas trwania

3 dni / 22 godzin

Język

Materiały: angielski
Szkolenie: polski

https://training.sap.com/course/s46000-sap-s4hana-sales-essentials-classroom-026-pl-en/
https://training.sap.com/course/s4605-sales-processing-in-sap-s4hana-sales-remoteclassroom-026-pl-en/

